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Menu Of Services

e Appraisal Management Services
e Relocation Appraisals

e Construction Appraisals

e FHA Appraisals

e Desk and Field Reviews for Quality Control

e Desktop Analysis

e Estate Valuation

® Home Equity Valuations
e Matrimonial Appraisals

e REO and Loss Mitigation Appraisals

e Broker Price Opinions
e Automated Valuation Services

Complete and Limited appraisals
(throughout the US) for all residential
properties including 1-4 family homes,
condos, PUD's, and co-ops.

Kirchmeyer & Associates will be represented at all of
the conferences listed below. Please join us!

- to remember...

April 18-21...Mortgage Bankers Assoc.
National Secondary Market Conference & Expo
Washington, DC
http://www.mortgagebankers.org/conferences/

April 21-24...(Joint Conference)
Real Estate Information Providers Assoc

National Public Records Research Assoc.
Williamsburg, VA

http://www.nprra.org/meetings/jointcont/index.htm

April 22-24...0hio Federal Credit Union League
Platinum Convention & Expo
Cincinnati, OH
http://www.ohiocul.org/convention.htm

April 30- May 2...Mortgage Bankers Assoc
Subprime Lending Conference
Washington, DC
http://www.mortgagebankers.org/conferences/

**Jim Kirchmeyer will be a featured speaker at this event**
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Value of Cosmetics

by Ann O'Rourke, SRA

Charlotte M. and John T. loved wallpa-
per and bright colors. Each of
their four bedrooms had different
color carpeting. The walls were paint-
ed in different colors also. The kitchen
and both baths had foil based wallpa-
per on all the walls. The countertops
in their kitchen and baths were bright
red, and the cabinets were painted
blue. Their living room and family room
had large wallpaper scenic murals.
The exterior of their home was paint-
ed a bright lavender.

Charlotte and John had been very
poor when they were growing up, and
they could not forget the dark, peeling
paint in their homes. The colors made them happy
and showed they were successful. Their family and
friends sthought the many colors were unusual, but
it reflected their sunny personalities and seemed to
fit them well.

Charlotte's company offered her a substantial pro-
motion, but she had to relocate to another part of
the country. John was an experienced
electrician, and could easily get a job in their new
location, so they decided to move. Charlotte and
John interviewed three local real estate agents. Two

of the agents suggested repainting and recarpeting

their home, or as an alternative, listing their home at
a reasonable price. The home owners picked the
third agent, who "understood" their home's appeal
and didn't expect them to sell their home for a
"penny less than it was worth." The market was
slow in Charlotte and John's city, but they were in a
popular neighborhood and their home appeared to be
listed at a reasonable price. Ten agents came
through on the weekly tour for local real estate
agents, out of about 50 agents on tour that day.

(continued on page 2.)
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